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What strategies build and protect wealth?
By Patricia C. Brennan, CFP®

A rich life includes the abundance of
monetary resources plus the more
intangible ingredients: a good relationship with your spouse and children, the freedom to explore various
parts of the world, or perhaps a career
that brings a sense of contribution.
When it comes to wealth itself, what
are the best building strategies? The
fact is that wealth building can be
broken down into two simple steps:
Define what financial wealth means
to you, and implement the mechanics
to achieve your goal. That is it. What
most individuals fail to realize is that
defining wealth is the most important
part of the process. This is because
wealth, or the feeling of wealth, is emotional. You cannot feel wealthy unless
you know what it means for you. When
you define wealth on a personal level,
it not only gives you a goal, but, more
importantly, it establishes the significance and satisfaction that comes with
achieving it.
STEPS TO BUILDING WEALTH
• Define what wealth means to you
• Take a personal inventory of assets
versus liabilities
1

• Develop a cash-flow strategy that is
tax efficient and accumulates assets
• Create a portfolio that will support
your lifestyle for the rest of your life
• Be patient and let compounding do
the heavy lifting
That final tip is the simplest to execute
because it does not require action on
your part. Just be patient. Compound
interest is one of the biggest contributors to building wealth over time, but
its power is not apparent when you are
starting out. If you earn 8 percent on
$10,000, an $800 gain may not seem
like much. However, apply that same
8 percent gain to $1 million and you
get $80,000. What is so special about
this is that it required no more effort
on your part to make $80,000 than it
did to make $800. The effort needed
was in the building of the million dollars in the first place.1
This brings us to the next subject:
Once you have wealth, you do not
want to lose it. Most think that preserving wealth means investments,
but life is full of wealth-destroying
landmines that go beyond fluctuations in the stock market.

WEALTH DESTROYERS
• Divorce
• Injury, illness or accidents not
covered by insurance
• Lawsuits
• Job loss
• Lack of income tax and estate tax
planning
• Investment fees and expenses
• Inflation
• Buying too many depreciating assets
• Concentration in one asset
• Sentimental attachment to an
investment
While a 40 percent correction is no
walk in the park, neither is an estate
tax that wipes out 40 percent of your
legacy. Assuming a well-balanced
portfolio, one may be temporary, the
other is permanent. Many individuals
are unprepared for wealth destroyers
that are relatively easy to avoid. Perhaps the most important value of an
advisor is helping clients define what
wealth means to them and preserving
that wealth.

This hypothetical example is for illustrative purposes only and does not represent the performance of any specific investment.
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MY MOST INFLUENTIAL TEACHER…

William Byrne at Georgetown University
WHAT MAKES A GOOD
WEALTH ADVISOR…

IF I WERE NOT A WEALTH
ADV I S O R , I ’ D B E…

Great listening and
influencing with integrity

An ICU nurse

About Patricia C. Brennan
A graduate of Georgetown University and a Certified Financial Planner, Patricia C. Brennan strives to communicate complex financial concepts in understandable terms. She has frequently been named one of Barron’s top
100 women financial advisors, as well as one of its top 1,000 financial advisors in America (February 2009)*.
Other accolades include: one of America’s top 100 independent advisors, Registered Rep magazine, November
2007; one of the 50 most influential women in wealth management, Wealth Manager magazine, April 2008;
number two in the Greater Philadelphia Area, Philadelphia Business Journal, October 2008; and five-star wealth
manager, Philadelphia magazine, November 2009.
Assets Under Management
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Compensation Method
Asset-based and fixed fees; commissions (investment and insurance products)

Minimum Net Worth Requirement
$500,000

Professional Services Provided
Planning and investment advisory services

Minimum Fee for Initial Meeting
None required

Largest Client Net Worth
$70 million

Financial Services Experience
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Primary Custodian for Investor Assets
Pershing

Association Memberships Financial Planning Association
Website www.keyfinancialinc.com

Email pbrennan@keyfinancialinc.com
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